NPEFrNEN

HA NPUOATEHU TEMU 3A USPABOTKA HA JOKTOPCKM ANCEPTALUU HA EKOHOMCKUOT
DAKYNTET — CKOMUJE

Ha3us Ha Temara

Datym m 6p. Ha

Pep. | Wme u npesume Ha Ume u npesume oanyka Ha HHC/HC
Bp. KaHAUAATOT Ha MaKeAoHCKMU jasuK | Ha QaHI/IUCKU jasuK Ha MeHTOpOoT 3a npudakame Ha
Temata
M-p HeHa »CoBpemeHu »Contemporary npod. 4-p 02-1125/3 op,
OvmoscKa cTpaTterum 3a strategies for Jbynuo 30.06.2020 rogunHa
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team rewards of
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performance”




